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Lemonade Stand Challenge B1

| can sell ideas.
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_Alles-meins*-
Buchteln.
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Lemonade Stand Challenge: Step-By-Step Activities

Key Learning Process

Step 1: Finding and selecting the object to be sold

Step 2: Checking the feasibility and making decisions (Worksheet 1)

Step 3: Planning (Worksheet 3 + 4 + 5)

Step 4: Practising the sales pitch (6) Step 6:
Marketday

Step 5: Prepare the stand and the items for sale or the samples

Worksheet 6
Step 7: Secret Shopper (Worksheet 7) (Worksheet 6)

Step 8: Calculating the Results

Step 9 - 11: Self Assessment & Reflection
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Lemonade Stand Challenge: From primary school up to university
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